


About us

Securico has completed 36 successful years of manufacturing 

excellence and offers a complete range of Electronic Security 

Solutions. Securico is the chosen brand of more than 3000 security 

system integrators in over 250 cities across India. With a highly 

qualified in house R&D team, Securico is totally committed to 

providing the security industry with high tech, multi functional, top 

quality, low cost yet world class products. Securico is privileged to 

have a large number of Indian and multinational banks along with 

thousands of corporate, commercial, retail and residential users as 

satisfied clients which has been achieved through three decades of 

impeccable customer service and care.



Our Corporate Head Office 

Securico House Plot No. 4, 14/3 Delhi - Mathura Road Faridabad,
Haryana - 121003 India



Manufacturing Plant - 1

Plot No. 80, Sector IIDC SIDCUL, 
Haridwar - 249403, Uttarakhand India



Manufacturing Plant - 2

Plot No. 81, Sector IIDC SIDCUL, 
Haridwar - 249403, Uttarakhand India



Manufacturing Plant - 3

Plot No. 87, Sector IIDC SIDCUL, 
Haridwar - 249403, Uttarakhand India



State of the Art Manufacturing Facilities

Our ReachWhat is the SCPP Program?

Sources
of 

Business

why havent we put residential anywhere? we talk about residential sales being the biggest opportunity 
but have specific categories for everything else! 

The local police has been actively promoting awareness on security measures to residents and is now encouraging 

residents to install various security systems in their homes. 

‡ Local PoliceAdvertisements in newspapers, other print media, online portals and other media generates leads for our products.‡ AdvertisementMany electrical contractors working on residential, commercial, industrial and corporate projects are approached for 

security systems by their clients. The electrical contractor is often instructed to lay cables for security systems at the 

wiring stage. In turn, these electrical contractors are looking for security system integrators to install these systems, 

sometimes in exchange for a small professional fee / commission.

‡ Electrical ContractorsSub-Agents who have an indirect connection with our target clients are appointed for collecting and referring names for 

financial consideration.

‡ Sub-Agents

When homes are constructed or renovated, we are approached by interior designers and consultants to put in security 

and automation systems. Consultants also suggest electronic security as a standard feature of modern day 

construction regardless of the type of building being constructed.

‡ Interior Designers and Consultants

1st YEAR: Say that in your first year you sell 60 systems, that is only 5 systems every month. If an 

average system is sold at Rs. 40,000/-, you will make an annual sale of Rs. 24 Lacs. After deducting 

cost of goods and other expenses like office expenses, marketing expenses, cost of salesmen etc. – 

your net profit would be Rs.8.8lacs.

2nd YEAR: At the beginning of the second year, you will start to build your sales team. Sales will now 

be generated by yourself and two salesmen.

This year along with your sales team you will make 168 sales of avg. Rs.40000 each, generating 

revenue of Rs.67.2 lacs. After deducting cost of goods and other expenses like office expenses, 

marketing expenses, cost of salesmen etc. – your net profit would be Rs.23.1lacs.

3rd YEAR: This year along with your sales team and you will make another 396 new sales of avg. 

Rs.40000 each generating revenue of Rs.1.15Cr. After deducting cost of goods and other expenses 

like office expenses, marketing expenses, cost of salesmen etc. – your net profit would be 

Rs.41lacs.



State of the Art Manufacturing Facilities



State of the Art Manufacturing Facilities

Our ReachWhat is the SCPP Program?

Sources
of 

Business

why havent we put residential anywhere? we talk about residential sales being the biggest opportunity 
but have specific categories for everything else! 

The local police has been actively promoting awareness on security measures to residents and is now encouraging 

residents to install various security systems in their homes. 

‡ Local PoliceAdvertisements in newspapers, other print media, online portals and other media generates leads for our products.‡ AdvertisementMany electrical contractors working on residential, commercial, industrial and corporate projects are approached for 

security systems by their clients. The electrical contractor is often instructed to lay cables for security systems at the 

wiring stage. In turn, these electrical contractors are looking for security system integrators to install these systems, 

sometimes in exchange for a small professional fee / commission.

‡ Electrical ContractorsSub-Agents who have an indirect connection with our target clients are appointed for collecting and referring names for 

financial consideration.

‡ Sub-Agents

When homes are constructed or renovated, we are approached by interior designers and consultants to put in security 

and automation systems. Consultants also suggest electronic security as a standard feature of modern day 

construction regardless of the type of building being constructed.

‡ Interior Designers and Consultants

1st YEAR: Say that in your first year you sell 60 systems, that is only 5 systems every month. If an 

average system is sold at Rs. 40,000/-, you will make an annual sale of Rs. 24 Lacs. After deducting 

cost of goods and other expenses like office expenses, marketing expenses, cost of salesmen etc. – 

your net profit would be Rs.8.8lacs.

2nd YEAR: At the beginning of the second year, you will start to build your sales team. Sales will now 

be generated by yourself and two salesmen.

This year along with your sales team you will make 168 sales of avg. Rs.40000 each, generating 

revenue of Rs.67.2 lacs. After deducting cost of goods and other expenses like office expenses, 

marketing expenses, cost of salesmen etc. – your net profit would be Rs.23.1lacs.

3rd YEAR: This year along with your sales team and you will make another 396 new sales of avg. 

Rs.40000 each generating revenue of Rs.1.15Cr. After deducting cost of goods and other expenses 

like office expenses, marketing expenses, cost of salesmen etc. – your net profit would be 

Rs.41lacs.



Our Upcoming Production Facility

Our ReachWhat is the SCPP Program?

Sources
of 

Business

why havent we put residential anywhere? we talk about residential sales being the biggest opportunity 
but have specific categories for everything else! 

The local police has been actively promoting awareness on security measures to residents and is now encouraging 

residents to install various security systems in their homes. 

‡ Local PoliceAdvertisements in newspapers, other print media, online portals and other media generates leads for our products.‡ AdvertisementMany electrical contractors working on residential, commercial, industrial and corporate projects are approached for 

security systems by their clients. The electrical contractor is often instructed to lay cables for security systems at the 

wiring stage. In turn, these electrical contractors are looking for security system integrators to install these systems, 

sometimes in exchange for a small professional fee / commission.

‡ Electrical ContractorsSub-Agents who have an indirect connection with our target clients are appointed for collecting and referring names for 

financial consideration.

‡ Sub-Agents

When homes are constructed or renovated, we are approached by interior designers and consultants to put in security 

and automation systems. Consultants also suggest electronic security as a standard feature of modern day 

construction regardless of the type of building being constructed.

‡ Interior Designers and Consultants

1st YEAR: Say that in your first year you sell 60 systems, that is only 5 systems every month. If an 

average system is sold at Rs. 40,000/-, you will make an annual sale of Rs. 24 Lacs. After deducting 

cost of goods and other expenses like office expenses, marketing expenses, cost of salesmen etc. – 

your net profit would be Rs.8.8lacs.

2nd YEAR: At the beginning of the second year, you will start to build your sales team. Sales will now 

be generated by yourself and two salesmen.

This year along with your sales team you will make 168 sales of avg. Rs.40000 each, generating 

revenue of Rs.67.2 lacs. After deducting cost of goods and other expenses like office expenses, 

marketing expenses, cost of salesmen etc. – your net profit would be Rs.23.1lacs.

3rd YEAR: This year along with your sales team and you will make another 396 new sales of avg. 

Rs.40000 each generating revenue of Rs.1.15Cr. After deducting cost of goods and other expenses 

like office expenses, marketing expenses, cost of salesmen etc. – your net profit would be 

Rs.41lacs.

Our ReachWhat is the SCPP Program?

Sources
of 

Business

why havent we put residential anywhere? we talk about residential sales being the biggest opportunity 
but have specific categories for everything else! 

The local police has been actively promoting awareness on security measures to residents and is now encouraging 

residents to install various security systems in their homes. 

‡ Local PoliceAdvertisements in newspapers, other print media, online portals and other media generates leads for our products.‡ AdvertisementMany electrical contractors working on residential, commercial, industrial and corporate projects are approached for 

security systems by their clients. The electrical contractor is often instructed to lay cables for security systems at the 

wiring stage. In turn, these electrical contractors are looking for security system integrators to install these systems, 

sometimes in exchange for a small professional fee / commission.

‡ Electrical ContractorsSub-Agents who have an indirect connection with our target clients are appointed for collecting and referring names for 

financial consideration.

‡ Sub-Agents

When homes are constructed or renovated, we are approached by interior designers and consultants to put in security 

and automation systems. Consultants also suggest electronic security as a standard feature of modern day 

construction regardless of the type of building being constructed.

‡ Interior Designers and Consultants

1st YEAR: Say that in your first year you sell 60 systems, that is only 5 systems every month. If an 

average system is sold at Rs. 40,000/-, you will make an annual sale of Rs. 24 Lacs. After deducting 

cost of goods and other expenses like office expenses, marketing expenses, cost of salesmen etc. – 

your net profit would be Rs.8.8lacs.

2nd YEAR: At the beginning of the second year, you will start to build your sales team. Sales will now 

be generated by yourself and two salesmen.

This year along with your sales team you will make 168 sales of avg. Rs.40000 each, generating 

revenue of Rs.67.2 lacs. After deducting cost of goods and other expenses like office expenses, 

marketing expenses, cost of salesmen etc. – your net profit would be Rs.23.1lacs.

3rd YEAR: This year along with your sales team and you will make another 396 new sales of avg. 

Rs.40000 each generating revenue of Rs.1.15Cr. After deducting cost of goods and other expenses 

like office expenses, marketing expenses, cost of salesmen etc. – your net profit would be 

Rs.41lacs.

Our ReachWhat is the SCPP Program?

Sources
of 

Business

why havent we put residential anywhere? we talk about residential sales being the biggest opportunity 
but have specific categories for everything else! 

The local police has been actively promoting awareness on security measures to residents and is now encouraging 

residents to install various security systems in their homes. 

‡ Local PoliceAdvertisements in newspapers, other print media, online portals and other media generates leads for our products.‡ AdvertisementMany electrical contractors working on residential, commercial, industrial and corporate projects are approached for 

security systems by their clients. The electrical contractor is often instructed to lay cables for security systems at the 

wiring stage. In turn, these electrical contractors are looking for security system integrators to install these systems, 

sometimes in exchange for a small professional fee / commission.

‡ Electrical ContractorsSub-Agents who have an indirect connection with our target clients are appointed for collecting and referring names for 

financial consideration.

‡ Sub-Agents

When homes are constructed or renovated, we are approached by interior designers and consultants to put in security 

and automation systems. Consultants also suggest electronic security as a standard feature of modern day 

construction regardless of the type of building being constructed.

‡ Interior Designers and Consultants

1st YEAR: Say that in your first year you sell 60 systems, that is only 5 systems every month. If an 

average system is sold at Rs. 40,000/-, you will make an annual sale of Rs. 24 Lacs. After deducting 

cost of goods and other expenses like office expenses, marketing expenses, cost of salesmen etc. – 

your net profit would be Rs.8.8lacs.

2nd YEAR: At the beginning of the second year, you will start to build your sales team. Sales will now 

be generated by yourself and two salesmen.

This year along with your sales team you will make 168 sales of avg. Rs.40000 each, generating 

revenue of Rs.67.2 lacs. After deducting cost of goods and other expenses like office expenses, 

marketing expenses, cost of salesmen etc. – your net profit would be Rs.23.1lacs.

3rd YEAR: This year along with your sales team and you will make another 396 new sales of avg. 

Rs.40000 each generating revenue of Rs.1.15Cr. After deducting cost of goods and other expenses 

like office expenses, marketing expenses, cost of salesmen etc. – your net profit would be 

Rs.41lacs.

Our ReachWhat is the SCPP Program?

Sources
of 

Business

why havent we put residential anywhere? we talk about residential sales being the biggest opportunity 
but have specific categories for everything else! 

The local police has been actively promoting awareness on security measures to residents and is now encouraging 

residents to install various security systems in their homes. 

‡ Local PoliceAdvertisements in newspapers, other print media, online portals and other media generates leads for our products.‡ AdvertisementMany electrical contractors working on residential, commercial, industrial and corporate projects are approached for 

security systems by their clients. The electrical contractor is often instructed to lay cables for security systems at the 

wiring stage. In turn, these electrical contractors are looking for security system integrators to install these systems, 

sometimes in exchange for a small professional fee / commission.

‡ Electrical ContractorsSub-Agents who have an indirect connection with our target clients are appointed for collecting and referring names for 

financial consideration.

‡ Sub-Agents

When homes are constructed or renovated, we are approached by interior designers and consultants to put in security 

and automation systems. Consultants also suggest electronic security as a standard feature of modern day 

construction regardless of the type of building being constructed.

‡ Interior Designers and Consultants

1st YEAR: Say that in your first year you sell 60 systems, that is only 5 systems every month. If an 

average system is sold at Rs. 40,000/-, you will make an annual sale of Rs. 24 Lacs. After deducting 

cost of goods and other expenses like office expenses, marketing expenses, cost of salesmen etc. – 

your net profit would be Rs.8.8lacs.

2nd YEAR: At the beginning of the second year, you will start to build your sales team. Sales will now 

be generated by yourself and two salesmen.

This year along with your sales team you will make 168 sales of avg. Rs.40000 each, generating 

revenue of Rs.67.2 lacs. After deducting cost of goods and other expenses like office expenses, 

marketing expenses, cost of salesmen etc. – your net profit would be Rs.23.1lacs.

3rd YEAR: This year along with your sales team and you will make another 396 new sales of avg. 

Rs.40000 each generating revenue of Rs.1.15Cr. After deducting cost of goods and other expenses 

like office expenses, marketing expenses, cost of salesmen etc. – your net profit would be 

Rs.41lacs.



Our Corporate Office

Our ReachWhat is the SCPP Program?

Sources
of 

Business

why havent we put residential anywhere? we talk about residential sales being the biggest opportunity 
but have specific categories for everything else! 

The local police has been actively promoting awareness on security measures to residents and is now encouraging 

residents to install various security systems in their homes. 

‡ Local PoliceAdvertisements in newspapers, other print media, online portals and other media generates leads for our products.‡ AdvertisementMany electrical contractors working on residential, commercial, industrial and corporate projects are approached for 

security systems by their clients. The electrical contractor is often instructed to lay cables for security systems at the 

wiring stage. In turn, these electrical contractors are looking for security system integrators to install these systems, 

sometimes in exchange for a small professional fee / commission.

‡ Electrical ContractorsSub-Agents who have an indirect connection with our target clients are appointed for collecting and referring names for 

financial consideration.

‡ Sub-Agents

When homes are constructed or renovated, we are approached by interior designers and consultants to put in security 

and automation systems. Consultants also suggest electronic security as a standard feature of modern day 

construction regardless of the type of building being constructed.

‡ Interior Designers and Consultants

1st YEAR: Say that in your first year you sell 60 systems, that is only 5 systems every month. If an 

average system is sold at Rs. 40,000/-, you will make an annual sale of Rs. 24 Lacs. After deducting 

cost of goods and other expenses like office expenses, marketing expenses, cost of salesmen etc. – 

your net profit would be Rs.8.8lacs.

2nd YEAR: At the beginning of the second year, you will start to build your sales team. Sales will now 

be generated by yourself and two salesmen.

This year along with your sales team you will make 168 sales of avg. Rs.40000 each, generating 

revenue of Rs.67.2 lacs. After deducting cost of goods and other expenses like office expenses, 

marketing expenses, cost of salesmen etc. – your net profit would be Rs.23.1lacs.

3rd YEAR: This year along with your sales team and you will make another 396 new sales of avg. 

Rs.40000 each generating revenue of Rs.1.15Cr. After deducting cost of goods and other expenses 

like office expenses, marketing expenses, cost of salesmen etc. – your net profit would be 

Rs.41lacs.

Our ReachWhat is the SCPP Program?

Sources
of 

Business

why havent we put residential anywhere? we talk about residential sales being the biggest opportunity 
but have specific categories for everything else! 

The local police has been actively promoting awareness on security measures to residents and is now encouraging 

residents to install various security systems in their homes. 

‡ Local PoliceAdvertisements in newspapers, other print media, online portals and other media generates leads for our products.‡ AdvertisementMany electrical contractors working on residential, commercial, industrial and corporate projects are approached for 

security systems by their clients. The electrical contractor is often instructed to lay cables for security systems at the 

wiring stage. In turn, these electrical contractors are looking for security system integrators to install these systems, 

sometimes in exchange for a small professional fee / commission.

‡ Electrical ContractorsSub-Agents who have an indirect connection with our target clients are appointed for collecting and referring names for 

financial consideration.

‡ Sub-Agents

When homes are constructed or renovated, we are approached by interior designers and consultants to put in security 

and automation systems. Consultants also suggest electronic security as a standard feature of modern day 

construction regardless of the type of building being constructed.

‡ Interior Designers and Consultants

1st YEAR: Say that in your first year you sell 60 systems, that is only 5 systems every month. If an 

average system is sold at Rs. 40,000/-, you will make an annual sale of Rs. 24 Lacs. After deducting 

cost of goods and other expenses like office expenses, marketing expenses, cost of salesmen etc. – 

your net profit would be Rs.8.8lacs.

2nd YEAR: At the beginning of the second year, you will start to build your sales team. Sales will now 

be generated by yourself and two salesmen.

This year along with your sales team you will make 168 sales of avg. Rs.40000 each, generating 

revenue of Rs.67.2 lacs. After deducting cost of goods and other expenses like office expenses, 

marketing expenses, cost of salesmen etc. – your net profit would be Rs.23.1lacs.

3rd YEAR: This year along with your sales team and you will make another 396 new sales of avg. 

Rs.40000 each generating revenue of Rs.1.15Cr. After deducting cost of goods and other expenses 

like office expenses, marketing expenses, cost of salesmen etc. – your net profit would be 

Rs.41lacs.

Our ReachWhat is the SCPP Program?

Sources
of 

Business

why havent we put residential anywhere? we talk about residential sales being the biggest opportunity 
but have specific categories for everything else! 

The local police has been actively promoting awareness on security measures to residents and is now encouraging 

residents to install various security systems in their homes. 

‡ Local PoliceAdvertisements in newspapers, other print media, online portals and other media generates leads for our products.‡ AdvertisementMany electrical contractors working on residential, commercial, industrial and corporate projects are approached for 

security systems by their clients. The electrical contractor is often instructed to lay cables for security systems at the 

wiring stage. In turn, these electrical contractors are looking for security system integrators to install these systems, 

sometimes in exchange for a small professional fee / commission.

‡ Electrical ContractorsSub-Agents who have an indirect connection with our target clients are appointed for collecting and referring names for 

financial consideration.

‡ Sub-Agents

When homes are constructed or renovated, we are approached by interior designers and consultants to put in security 

and automation systems. Consultants also suggest electronic security as a standard feature of modern day 

construction regardless of the type of building being constructed.

‡ Interior Designers and Consultants

1st YEAR: Say that in your first year you sell 60 systems, that is only 5 systems every month. If an 

average system is sold at Rs. 40,000/-, you will make an annual sale of Rs. 24 Lacs. After deducting 

cost of goods and other expenses like office expenses, marketing expenses, cost of salesmen etc. – 

your net profit would be Rs.8.8lacs.

2nd YEAR: At the beginning of the second year, you will start to build your sales team. Sales will now 

be generated by yourself and two salesmen.

This year along with your sales team you will make 168 sales of avg. Rs.40000 each, generating 

revenue of Rs.67.2 lacs. After deducting cost of goods and other expenses like office expenses, 

marketing expenses, cost of salesmen etc. – your net profit would be Rs.23.1lacs.

3rd YEAR: This year along with your sales team and you will make another 396 new sales of avg. 

Rs.40000 each generating revenue of Rs.1.15Cr. After deducting cost of goods and other expenses 

like office expenses, marketing expenses, cost of salesmen etc. – your net profit would be 

Rs.41lacs.

Our ReachWhat is the SCPP Program?

Sources
of 

Business

why havent we put residential anywhere? we talk about residential sales being the biggest opportunity 
but have specific categories for everything else! 

The local police has been actively promoting awareness on security measures to residents and is now encouraging 

residents to install various security systems in their homes. 

‡ Local PoliceAdvertisements in newspapers, other print media, online portals and other media generates leads for our products.‡ AdvertisementMany electrical contractors working on residential, commercial, industrial and corporate projects are approached for 

security systems by their clients. The electrical contractor is often instructed to lay cables for security systems at the 

wiring stage. In turn, these electrical contractors are looking for security system integrators to install these systems, 

sometimes in exchange for a small professional fee / commission.

‡ Electrical ContractorsSub-Agents who have an indirect connection with our target clients are appointed for collecting and referring names for 

financial consideration.

‡ Sub-Agents

When homes are constructed or renovated, we are approached by interior designers and consultants to put in security 

and automation systems. Consultants also suggest electronic security as a standard feature of modern day 

construction regardless of the type of building being constructed.

‡ Interior Designers and Consultants

1st YEAR: Say that in your first year you sell 60 systems, that is only 5 systems every month. If an 

average system is sold at Rs. 40,000/-, you will make an annual sale of Rs. 24 Lacs. After deducting 

cost of goods and other expenses like office expenses, marketing expenses, cost of salesmen etc. – 

your net profit would be Rs.8.8lacs.

2nd YEAR: At the beginning of the second year, you will start to build your sales team. Sales will now 

be generated by yourself and two salesmen.

This year along with your sales team you will make 168 sales of avg. Rs.40000 each, generating 

revenue of Rs.67.2 lacs. After deducting cost of goods and other expenses like office expenses, 

marketing expenses, cost of salesmen etc. – your net profit would be Rs.23.1lacs.

3rd YEAR: This year along with your sales team and you will make another 396 new sales of avg. 

Rs.40000 each generating revenue of Rs.1.15Cr. After deducting cost of goods and other expenses 

like office expenses, marketing expenses, cost of salesmen etc. – your net profit would be 

Rs.41lacs.



Our Innovation Centre

Our ReachWhat is the SCPP Program?

Sources
of 

Business

why havent we put residential anywhere? we talk about residential sales being the biggest opportunity 
but have specific categories for everything else! 

The local police has been actively promoting awareness on security measures to residents and is now encouraging 

residents to install various security systems in their homes. 

‡ Local PoliceAdvertisements in newspapers, other print media, online portals and other media generates leads for our products.‡ AdvertisementMany electrical contractors working on residential, commercial, industrial and corporate projects are approached for 

security systems by their clients. The electrical contractor is often instructed to lay cables for security systems at the 

wiring stage. In turn, these electrical contractors are looking for security system integrators to install these systems, 

sometimes in exchange for a small professional fee / commission.

‡ Electrical ContractorsSub-Agents who have an indirect connection with our target clients are appointed for collecting and referring names for 

financial consideration.

‡ Sub-Agents

When homes are constructed or renovated, we are approached by interior designers and consultants to put in security 

and automation systems. Consultants also suggest electronic security as a standard feature of modern day 

construction regardless of the type of building being constructed.

‡ Interior Designers and Consultants

1st YEAR: Say that in your first year you sell 60 systems, that is only 5 systems every month. If an 

average system is sold at Rs. 40,000/-, you will make an annual sale of Rs. 24 Lacs. After deducting 

cost of goods and other expenses like office expenses, marketing expenses, cost of salesmen etc. – 

your net profit would be Rs.8.8lacs.

2nd YEAR: At the beginning of the second year, you will start to build your sales team. Sales will now 

be generated by yourself and two salesmen.

This year along with your sales team you will make 168 sales of avg. Rs.40000 each, generating 

revenue of Rs.67.2 lacs. After deducting cost of goods and other expenses like office expenses, 

marketing expenses, cost of salesmen etc. – your net profit would be Rs.23.1lacs.

3rd YEAR: This year along with your sales team and you will make another 396 new sales of avg. 

Rs.40000 each generating revenue of Rs.1.15Cr. After deducting cost of goods and other expenses 

like office expenses, marketing expenses, cost of salesmen etc. – your net profit would be 

Rs.41lacs.

Our ReachWhat is the SCPP Program?

Sources
of 

Business

why havent we put residential anywhere? we talk about residential sales being the biggest opportunity 
but have specific categories for everything else! 

The local police has been actively promoting awareness on security measures to residents and is now encouraging 

residents to install various security systems in their homes. 

‡ Local PoliceAdvertisements in newspapers, other print media, online portals and other media generates leads for our products.‡ AdvertisementMany electrical contractors working on residential, commercial, industrial and corporate projects are approached for 

security systems by their clients. The electrical contractor is often instructed to lay cables for security systems at the 

wiring stage. In turn, these electrical contractors are looking for security system integrators to install these systems, 

sometimes in exchange for a small professional fee / commission.

‡ Electrical ContractorsSub-Agents who have an indirect connection with our target clients are appointed for collecting and referring names for 

financial consideration.

‡ Sub-Agents

When homes are constructed or renovated, we are approached by interior designers and consultants to put in security 

and automation systems. Consultants also suggest electronic security as a standard feature of modern day 

construction regardless of the type of building being constructed.

‡ Interior Designers and Consultants

1st YEAR: Say that in your first year you sell 60 systems, that is only 5 systems every month. If an 

average system is sold at Rs. 40,000/-, you will make an annual sale of Rs. 24 Lacs. After deducting 

cost of goods and other expenses like office expenses, marketing expenses, cost of salesmen etc. – 

your net profit would be Rs.8.8lacs.

2nd YEAR: At the beginning of the second year, you will start to build your sales team. Sales will now 

be generated by yourself and two salesmen.

This year along with your sales team you will make 168 sales of avg. Rs.40000 each, generating 

revenue of Rs.67.2 lacs. After deducting cost of goods and other expenses like office expenses, 

marketing expenses, cost of salesmen etc. – your net profit would be Rs.23.1lacs.

3rd YEAR: This year along with your sales team and you will make another 396 new sales of avg. 

Rs.40000 each generating revenue of Rs.1.15Cr. After deducting cost of goods and other expenses 

like office expenses, marketing expenses, cost of salesmen etc. – your net profit would be 

Rs.41lacs.

Our ReachWhat is the SCPP Program?

Sources
of 

Business

why havent we put residential anywhere? we talk about residential sales being the biggest opportunity 
but have specific categories for everything else! 

The local police has been actively promoting awareness on security measures to residents and is now encouraging 

residents to install various security systems in their homes. 

‡ Local PoliceAdvertisements in newspapers, other print media, online portals and other media generates leads for our products.‡ AdvertisementMany electrical contractors working on residential, commercial, industrial and corporate projects are approached for 

security systems by their clients. The electrical contractor is often instructed to lay cables for security systems at the 

wiring stage. In turn, these electrical contractors are looking for security system integrators to install these systems, 

sometimes in exchange for a small professional fee / commission.

‡ Electrical ContractorsSub-Agents who have an indirect connection with our target clients are appointed for collecting and referring names for 

financial consideration.

‡ Sub-Agents

When homes are constructed or renovated, we are approached by interior designers and consultants to put in security 

and automation systems. Consultants also suggest electronic security as a standard feature of modern day 

construction regardless of the type of building being constructed.

‡ Interior Designers and Consultants

1st YEAR: Say that in your first year you sell 60 systems, that is only 5 systems every month. If an 

average system is sold at Rs. 40,000/-, you will make an annual sale of Rs. 24 Lacs. After deducting 

cost of goods and other expenses like office expenses, marketing expenses, cost of salesmen etc. – 

your net profit would be Rs.8.8lacs.

2nd YEAR: At the beginning of the second year, you will start to build your sales team. Sales will now 

be generated by yourself and two salesmen.

This year along with your sales team you will make 168 sales of avg. Rs.40000 each, generating 

revenue of Rs.67.2 lacs. After deducting cost of goods and other expenses like office expenses, 

marketing expenses, cost of salesmen etc. – your net profit would be Rs.23.1lacs.

3rd YEAR: This year along with your sales team and you will make another 396 new sales of avg. 

Rs.40000 each generating revenue of Rs.1.15Cr. After deducting cost of goods and other expenses 

like office expenses, marketing expenses, cost of salesmen etc. – your net profit would be 

Rs.41lacs.

Our ReachWhat is the SCPP Program?

Sources
of 

Business

why havent we put residential anywhere? we talk about residential sales being the biggest opportunity 
but have specific categories for everything else! 

The local police has been actively promoting awareness on security measures to residents and is now encouraging 

residents to install various security systems in their homes. 

‡ Local PoliceAdvertisements in newspapers, other print media, online portals and other media generates leads for our products.‡ AdvertisementMany electrical contractors working on residential, commercial, industrial and corporate projects are approached for 

security systems by their clients. The electrical contractor is often instructed to lay cables for security systems at the 

wiring stage. In turn, these electrical contractors are looking for security system integrators to install these systems, 
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Vibration Detectors, Wireless Magnetic Contacts, Wireless 
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Analog CCTV Cameras, Digital Video Recorders, IP Cameras, 

Network Video Recorders, Power Supplies, Accessories, 

Applications and Softwares.
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Mobile CCTV Cameras, Mobile Digital Video Recorders and Mobile 

Panic Switch



ACCESS CONTROL and TIME & ATTENDANCE 
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Biometric / RFID / PIN based Stand Alone Access Control Systems, 

Multi Door Controllers, Readers, Locks, Accessories, Time & 

Attendance Systems



STAND ALONE AUTOMATION SENSOR 

Stand Alone Ceiling Occupancy Sensor, Stand Alone Wall 

Occupancy Sensor Stand Alone Lux Sensor, Smart Sensor 

& Smart Switch



FIRE ALARM SYSTEMS

Fire Alarm Control Panels, Photoelectric Smoke Detector, Rate 

of Rise Heat Detector, Multi Criteria Detector, Manual Call Point

Premium Response Indicator, Response Indicator, Sounder 24v, 

Fire Sounder With Strobe Light, Fire Alarm Bell



POWERPOWERPOWER DIALINGDIALINGDIALING ERRORERRORERROR ARMEDARMEDARMED

RECORD / PLAY

AUTO DIALERS & DIGITAL COMMUNICATORS
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Communicators.



VIDEO DOOR PHONES

Single Villa Video Door Phones, low rise building video door phones, 
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Video Door Bell launching soon.
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ENTRANCE CONTROL SOLUTIONS

Boom barriers, turnstiles, walk through door frame metal 

detectors.
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wiring stage. In turn, these electrical contractors are looking for security system integrators to install these systems, 

sometimes in exchange for a small professional fee / commission.

‡ Electrical ContractorsSub-Agents who have an indirect connection with our target clients are appointed for collecting and referring names for 

financial consideration.

‡ Sub-Agents

When homes are constructed or renovated, we are approached by interior designers and consultants to put in security 

and automation systems. Consultants also suggest electronic security as a standard feature of modern day 

construction regardless of the type of building being constructed.

‡ Interior Designers and Consultants

1st YEAR: Say that in your first year you sell 60 systems, that is only 5 systems every month. If an 

average system is sold at Rs. 40,000/-, you will make an annual sale of Rs. 24 Lacs. After deducting 

cost of goods and other expenses like office expenses, marketing expenses, cost of salesmen etc. – 

your net profit would be Rs.8.8lacs.

2nd YEAR: At the beginning of the second year, you will start to build your sales team. Sales will now 

be generated by yourself and two salesmen.

This year along with your sales team you will make 168 sales of avg. Rs.40000 each, generating 

revenue of Rs.67.2 lacs. After deducting cost of goods and other expenses like office expenses, 

marketing expenses, cost of salesmen etc. – your net profit would be Rs.23.1lacs.

3rd YEAR: This year along with your sales team and you will make another 396 new sales of avg. 

Rs.40000 each generating revenue of Rs.1.15Cr. After deducting cost of goods and other expenses 

like office expenses, marketing expenses, cost of salesmen etc. – your net profit would be 

Rs.41lacs.
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Smart Security Solutions Apartments

Automation & Security Solutions for Villas
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A Few Clients
who Opted for Securico are:

ELTEX INDIA 
PRIVATE LIMITED

CHAWLA TECHNO CONSTRUCT

DELHI  PUBLIC SCHOOL (Karnal)



Madan Trading

All logos & trademarks shown above belong to and are the property of the respective organisations. 

They have been used purely to show that these organizations use our products. 

Securico Electronics India Limited does not claim to have any direct association with these organistions.



Our Reach: National & Regional Distributors

We have national distribution agreement with ADI Global, (Honeywell Security group 

company) which is a leading global wholesale distributor of security and low voltage 

products  and has 14 offices in major cities of India.

In addition, we also have a strong team of  Regional Distributors spread in various 

regions of India
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We have national distribution agreement with ADI Global, (Honeywell Security group 

company) which is a leading global wholesale distributor of security and low voltage 

products  and has 14 offices in major cities of India.

In addition, we also have a strong team of  Regional Distributors spread in various 

regions of India



Our Reach: Pan India Dealer Network

Our strong Distributor and Sales Network help in serving our 3000 

Dealers spread in over 250 cities across India



Our Reach: Sales and Service Centres

We have built a strong national  Sales and Technical support 

Infrastructure to provide timely technical and sales support to our 

dealers and end users. 

Securico Sales Representatives  

Securico Corporate Office

Securico Office

Securico Production Plants

Securico Technical Representatives  

Securico Service Centres 



Choose Securico 
Top 10 Reasons to 

24x7 Service &
Support

Full Value Chain from 
R&D to 24x7 Monitoring

Services

Indepth Technical 
And System Design 

Knowledge

Products Being Used 
by Lacs of Satised Clients 

Across India

Indian 
Manufacturers

36 Year
Old Limited
Company

Choosen Brand of
Over 3000 System
Integrators in more

than 250 Cities
Across India

Customised
Solutions for Specic

Requirements
Products Designed

for Indian Electrical,
Climatic and User 

Conditions

Large Range of
Electronic Security Products

Under One Roof



Marketing Activities: Trade Shows

We regularly participate in various trade shows across the country to increase 

our Brand Presence in the industry.



Marketing Activities: National TV Ad Campaign

We advertise our Brand Commercials on national news channels like Zee News to gain 

Brand Recognition in the mass market



Marketing Activities: BTL Activities

We conduct regular B2C Marketing Activities to spread awareness and 

top of the mind recall of our products



Training: Dealer Training Programs



Training: Employee Training Programs



Awards and Recognition

Skoch Achiever Award in 2015 



Awards and Recognition

Skoch Achiever Award in 2017



Awards and Recognition

Skoch Order-of-Merit Award, 2015



Awards and Recognition

Skoch Order-of-Merit Award, 2017



Association

Retailers Association of India Certificate



Certifications

ISO 9001:2015 Certificate



Certifications

ISO 14001:2015 Certificate



Certifications

ISO 18001:2007 Certificate



Certifications

ISO IQMS Certficate



Certifications

CE Certificate



Certifications

Test Certificates from 
Ministry of Communication & Information Technology



Certifications

Test Certificates from 
Ministry of Communication & Information Technology
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Test Certificates from 
Ministry of Communication & Information Technology



Certifications

Test Certificates from 
Ministry of Communication & Information Technology



Government Registration

NSIC Certificates



Government Registration

NSIC Certificates



Government Registration

NSIC Certificates



Government Registration

Public Works Department Registration Certificate



Corporate Head Office
SECURICO ELECTRONICS INDIA LIMITED
Securico House Plot No. 4, 14/3 Delhi 
Mathura Road Faridabad, Haryana - 121003 India.
Email: info@securicoelectronics.com
Tel.: +91-129-427 0000 | Fax: +91-129-427 0099

Ahmedabad
SECURICO ELECTRONICS INDIA LIMITED
610C Tower,Sidhi Vinayak Towers
Near Kataria Arcade Behind DSP Office
S G Highway, Ahmedabad - 380051
Email: info@securicoelectronics.com
Tel.: 079-48491100

Bangalore 
SECURICO ELECTRONICS INDIA LIMITED
Regus Hosur Road, 1st & 2nd floor, IBIS Hotel, 
26/1, Hosur Road, Bommanahalli, Banglore - 560068
Email: info@securicoelectronics.com
Mob.: 7290070783 | Tel.: 080 67027103

Chennai
SECURICO ELECTRONICS INDIA LIMITED
Regus Millenia Business Park - Chennai, Phase 2, 
Level - 6, Campus 4B, No. -143, Dr. M.G.R. Road, 
Perungudi, Chennai - 600 096 
Email: info@securicoelectronics.com
Mob.: 99996 03495 | Tel.: 044 - 66915134 

Coimbatore
SECURICO ELECTRONICS INDIA LIMITED
Branch Office 10/2, B.K.R Nagar, Sathy Road,
Gandhipuram, Coimbatore - 641012
Email: coimbatore@securicoelectronics.com
Tel.: 0422-437 7373

Chandigarh 
SECURICO ELECTRONICS INDIA LIMITED
Level 4, Tower A, Godrej Eternia, Plot no. 70, 
Industrial Area-1, Chandigarh - 160002 India
Email.: info@securicoelectronics.com 
Mob.: 9315400061 | Tel.: 01724071500

Indore
SECURICO ELECTRONICS INDIA LIMITED
Brilliant Solitaire, Level 6, Scheme No. 78, 
Part 2 , Vijay Nagar, Indore - 452010, India
Email.: info@securicoelectronics.com 
Mob.: 93154 00069 | Tel.: 0731-6725471

Mumbai
SECURICO ELECTRONICS INDIA LIMITED
220-221, 2nd Floor, Ambika Commercial 
Complex, Navghar Road, Vasai East, 
District Palghar, Maharashtra – 401210
Email: info@securicoelectronics.com
Tel.: 0250-2391050

Navi Mumbai
SECURICO ELECTRONICS INDIA LIMITED
8th Floor, A wing, Reliable Tech Park, 
Behind Reliable Plaza, Off Thane-Belapur Road,
Airoli, Navi Mumbai : 400708 India
Email: info@securicoelectronics.com
Mob.: 7718811445 | Tel.: 022-6687 4567

Pune
SECURICO ELECTRONICS INDIA LIMITED
Regus Business Centre, Level 2, 
Connaught Place, Bund Garden Road, 
Pune - 411001
Email: info@securicoelectronics.com
Mob.: 7290070782 | Tel.: +91(20) 40147505  

Works
SECURICO ELECTRONICS INDIA LIMITED
Plot No. 80, 87 Sector IIDC
SIDCUL, Haridwar - 249403, Uttarakhand India
Email: works@securicoelectronics.com
Tel.: +91-1334-239557 / 071

SECURICO ELECTRONICS INDIA LIMITED

info@securicoelectronics.com
www.securicoelectronics.com


	31.pdf
	Page 1




